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Data Release: Existing home sales surprise market with fourth consecutive monthly increase 

 Existing home sales rose 2.4% M/M in July to 5.15 million units annualized (June: 5.03 million), the 
highest level since September 2013. The sales tally was ahead of market expectations for a more 
subdued 5.02 million units.  

 Sales of single-family homes rose 2.7% M/M , while sales of multi-family units came in flat relative to 
June.  

 The share of distressed sales, including foreclosures and short sales, accounted for 9% of sales, down 
significantly from 15% a year ago. Meanwhile, the share of first-time home buyers rose a tick to 29%, 
the same reading as in July last year after falling earlier in 2014.  

 Median home prices rose by 4.9% Y/Y, compared to a rise of 3.7% Y/Y in June. Across segments, 
prices rose by 5.1% Y/Y for single-family homes, and by 3.3% for multi-family units. 

 The inventory of homes for sale as measured by the number of months of supply came in at  5.5 
months, the same reading as in May and June. Meanwhile, the average number of days that a home 
was on the market rose to 48 days, relative to 42 days in July last year.   

 Geographically, sales rose in the South, West and Midwest by 3.4%, 2.6% and 1.7% M/M, respectively, 
with sales flat in the North-East. On a year-ago basis, sales are down 9.9%, 8.6% and 4.7% Y/Y in the 
Northeast, the West and the Midwest. Sales are up 0.5% Y/Y in the South. 

Key Implications 

 This completes the trifecta of positive housing data for the week, after upside surprises in both the 
NAHB housing market index and housing starts earlier this week.  

 While we have seen enough starts and stops in the housing market over the last few years to be wary of 
any single month's worth of data, momentum in the sector appears to now be back on an upward trend. 
Since 2011, this is the fastest we have seen sales rise over four consecutive months. Sustained jobs 
gains, as well as the fall in mortgage rates since the beginning of the year appear to have unleashed at 
least some pent-up demand in housing.  

 The supply of homes, however, remains tight and represents a constraining factor on overall sales. 
Rising homebuilder confidence should lead to greater construction and help alleviate some of these 
supply-side constraints. In combination with continued improvement in the labor market, both demand 

and supply-side factors point to a greater and more sustained pace of real estate activity going forward.  
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