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Data Release:  Existing home sales surprise to the upside, rise above year-ago level. 

 Following a decent gain in September, existing home sales continued to move higher in October, rising by 
1.5% to 5.26 million units annualized and defying market expectations for sales to moderate to 5.15M. 
September's print was also revised slightly higher from 5.17 to 5.18 million units. Today's headline marked the 
highest level of sales reached so far this year, delivering the first year-over-year gain since November 2013. 

 Both single and multi-family segments fared better on the month. Sales of multi-family units gained 3.3% in 
October, while sales of single-family homes posted a 1.3% increase. 

 First-time homebuyers accounted for 29% of all sales – unchanged for the fourth consecutive month and up 
only 1 percentage point from a year ago.  

 The share of distressed sales, consisting of foreclosures and short sales, came in at 9% - down from 10% a 
month earlier and significantly lower than 14% a year ago. All-cash sales accounted for 27% of all purchases, 
up from 24% in September, but down from 31% a year ago. Sales to individual investors also edged up on the 
month, increasing from 14% to 15%. 

 Median home prices rose by 5.5% y/y, a slight acceleration relative to the 5.3% y/y gain in September. Across 
segments, single-family homes led the way, with prices increasing by 5.6% y/y, while prices for multi-family 
units rose by 4.5% y/y.  

 The inventory of homes for sale, measured by months of supply (at the current sales rate), came in at 5.1 
months – down from 5.3 reading posted in October and the lowest level of inventory since March. Meanwhile, 
the median number of days that a home stayed on the market rose to 63 days, compared to 54 days at this 
time a year ago.   

 Geographically, sales rose in the Northeast (+2.9%), Midwest (+5.1%) and South (+2.8%), and declined in the 
West (-5%).  

Key Implications 

 Today's report was undoubtedly very positive. After reaching a trough in March, sales have been on an 
upswing, staying above the 5 million annualized mark for past five consecutive months.  

 This improvement is well justified as underlying buying conditions remain favorable. Several factors are 
currently working in favor of prospective homebuyers, including still-low mortgage rates (down nearly 50 basis 
points from the start of the year), rising inventories, moderating home price growth, and robust job creation. 

 That being said, not everything is honkey-dory. Ideally we would see a rising share of sales going to first-time 
homebuyers. The lack of movement on this front suggests continued constraints on homeownership. 

 As it did last year, winter weather may pose a near-term speed bump to the housing market. Already in 
November, the northern parts of the country have seen record low temperatures and excessive snowfalls, 
which could show up in reduced sales and housing construction. 
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