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Data Release: US auto sales start the year off strong 

 US auto sales started the year close to where they left off, coming in at 16.6 million units (on a 
seasonally-adjusted annualized basis) in January. This is the highest January sales rate seen 
since 2006. 

 Gains were posted across the board, with most of the top selling automakers recording double 
digit growth.  Sales increases at GM (+18% y/y) Ford (+16% y/y), Toyota (+16% y/y), Nissan 
(+15% y/y), FCA (+14% y/y), and Honda (+12% y/y) were tightly packed around the 15% mark, 
while Hyundai (+1.1% y/y) and Kia (+3.5% y/y) recorded more modest gains.  Subaru sales 
(+24% y/y) have been surging in recent months and actually surpassed Kia on the leaderboard in 
January, taking the 8

th
 spot. 

 The light truck segment continued to be the key driver of sales in January, rising by 14% y/y 
relative to a 4% y/y increase in passenger car sales, and accounting for 55% of total sales during 
the month. 

  
Key Implications 

 January is typically a soft month for auto sales, as it follows the rush of holiday 
promotions.  Moreover, given that November (17.1 million) and December (16.8 million) were 
particularly strong months last year, the fact that auto sales remained strong in January suggests 
that momentum is likely to continue in 2015. 

 Lower energy prices are giving consumers more confidence and putting extra money in their 
pockets, which bodes well for total spending, including spending on big ticket items.  The low 
gasoline prices are also translating into even stronger demand for pick-up trucks and SUVs. 

 Going forward, auto sales are likely to remain robust, driven by rising economic activity 
(particularly employment), attractive financing terms, as well as the introduction of several new 
models that are set to hit showroom floors in the coming months.   

  
Dina Ignjatovic, 
Economist 
  

  
DISCLAIMER 
This report is provided by TD Economics.  It is for informational and educational purposes only as of the date of writing, and may not be 
appropriate for other purposes.  The views and opinions expressed may change at any time based on market or other conditions and may 
not come to pass. This material is not intended to be relied upon as investment advice or recommendations, does not constitute a solicitation 
to buy or sell securities and should not be considered specific legal, investment or tax advice.  The report does not provide material 
information about the business and affairs of TD Bank Group and the members of TD Economics are not spokespersons for TD Bank Group 
with respect to its business and affairs.  The information contained in this report has been drawn from sources believed to be reliable, but is 
not guaranteed to be accurate or complete.  This report contains economic analysis and views, including about future economic and financial 
markets performance.  These are based on certain assumptions and other factors, and are subject to inherent risks and uncertainties.  The 
actual outcome may be materially different.  The Toronto-Dominion Bank and its affiliates and related entities that comprise the TD Bank 
Group are not liable for any errors or omissions in the information, analysis or views contained in this report, or for any loss or damage 
suffered. 


