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Data Release: Light vehicle sales surge to highest level in 7 years 

 New light vehicle sales finally delivered a year-over-year gain in 2014, rising 5.6% Y/Y to 16.33 
million units (on a seasonally-adjusted annualized basis). This is a considerable increase from 
last month’s disappointing 15.3 million units, and above market expectations for 15.8 million units. 
With winter storms largely abating, sales rebounded to reach their highest level since February 
2007. 

 Across automakers, Fiat Chrysler and Kia led the way, rising 12.8% and 11.5% Y/Y respectively. 
Nissan, Toyota, GM and Ford followed, with respective gains of 8.3%, 4.9%, 4.1% and 3.1% Y/Y. 
Finally, sales at Hyundai fell 1.9%, while Honda saw a drop of 2.0%. 

Key Implications 

 At last, this is closer to the type of number we’ve been expecting for 2014. Although sales likely 
enjoyed a bounce-back effect after a tepid first two months in 2014, total light vehicle purchases 
are unlikely to fall significantly from this level over the next few months. As the rest of the 
economy rebounds, the pickup in job creation, along with rising incomes, should allow vehicle 
sales to generally maintain a lofty 16 million-plus total.  

 So far this year, weak fleet sales have been weighing on the overall sales tally. While fleet sales 
are unlikely to provide much upside this year, their drag on the headline figure should diminish 
going forward. This will allow retail sales, representing over 80% of total light vehicle sales, to 
keep driving year-over-year gains. 

 The high overall sales total is a sign of underlying strength in the economy. Growth is likely to be 
very modest in the first quarter, but our forecast for a strong rebound to 3-3.5% growth in Q2 
remains intact. 
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